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Courses

Masterclasses

Webinars

Study Tour

Learning Experiences on Business, 
Financial and Lifestyle Management 
for Healthcare Professionals

 
“This course has revolutionised my 
lifestyle, career and marriage direction 
in a very exciting way! It has cultivated 
an entrepreneurial and ‘can-do’ spirit 
within me in regards to setting up, 
growing and enjoying my practice.” 
Dermatologist 2019



2020 
 The Year of 
Community
From information to education 
to action and transformation.

11 years on and over 4,000 course 
delegates later, this continues to be our 
‘reason for being’!

Keenly aware that constant re-invention 
is crucial to meeting the evolving, 
education needs of healthcare 
professionals, we have reimagined, 
and expanded our program to 
deliver more accessible, as well as 
community-based, learning initiatives.

Along with our popular 3 and 2-day, 
face-to-face Comprehensive Courses, 
in 2020 we have introduced:

The Complimentary Webinar Series

The Intensive Masterclasses, and 

The Offshore Study Tour

Linking each of these initiatives with 
our network of specialist, subject 
matter experts, and our community 
of alumni and subscribers, will be the 
Facebook closed group, interactive 
resource centre: 

Lifestyle for Doctors

We’re excited to be delivering on 
our promise and passion in a more 
expansive way, and look forward to 
welcoming familiar and new faces 
throughout the year.

Steven Macarounas
Head of Education and Managing Editor,
The Private Practice



Understanding the dual imperatives of 
nurturing our community of alumni and 
providing more accessible ‘bite-size’ 
chunks of information on very specific 
lifestyle, financial and business themes, 
we have created our weekly webinar 
series – these will be delivered via 
our new online community platform & 
resource centre Lifestyle for Doctors.

Each webinar will feature thought 
leadership from one or a combination 
of our specialist subject matter experts, 
professionals at the top of their game, 
passionate about educating and 
empowering you to make informed 
decisions.

Weekly WebinarsComplimentary

Social Media: Harnessing its Power for Practice Growth 5 Feb

Medical Business Plan Construction: Identifying What to Plan for 
& the  Structures Required for Success

12 Feb

Health Employer Compliance and Arrangements: 
For Better People Engagement & Risk Management 19 Feb

Intellectual Property, Patent Law & Product Development: 
From Idea to Protection to Commercialisation 26 Feb

Medicare & Billing: Staying Compliant whilst Optimising Results 4 Mar

Business & Personal Cashflow Management: 
Counting & Directing Money Where it Counts 11 Mar

Leadership & Team Building: For Optimal Practice Performance 18 Mar

Data Science, Business Intelligence, Practice Software 25 Mar

Achieving Financial Freedom: 
Strategies, Arrangements & Relationships 1 Apr

Medical Marketing & Community Engagement: 
Becoming the Subject Matter Expert 8 Apr

Family Law & Asset Protection: Addressing Potential Relationship 
Breakdowns for you & your children

15 Apr

Constructing a Property Portfolio: 
Tips from Property & Finance Professionals 22 Apr

Investment Products & Strategy: Lessons from the Professionals 29 Apr

Your Estate Plan: 
More than a Will – a Platform for Intergenerational Success 6 May

The Re-Imagined Medical Practice: The Power of Disruption – 
An Exploration of Emerging Healthcare Models

13 May

Medico Legal Risk Management: 
Establishing and ‘Sticking’ to the Rules of Engagement 20 May

End of financial year tax planning and tips: 
Strategies to optimise tax efficiencies and minimise audit risk 22 May

Becoming an Expert Witness: For Income Diversity, 
Brand Development and Practice Growth

27 May

Biotechnology: An alternative investment opportunity 3 Jun

Why Purpose Matters & How It Can Transform Your Practice 10 Jun

Presentation Delivery & Media Engagement: 
Art of Powerful Message Delivery 17 Jun

Locuming: How to Access the Best Opportunities 
at Different Stages of your Career 24 Jun

From Financial Planner to Financial Coach: 
The characteristics of good advice 1 Jul

Lifestyle Goal Setting: 
Articulating & planning for the life you want to live 8 Jul

Cultivating Referrals: How to Establish a Powerful Point 
of Differentiation

15 Jul

Systems, Policies & Procedures… & Why they are Crucial for Success 22 Jul

Superannuation Strategy & Retirement Planning: 
Everything you always wanted to know but were too afraid to ask 29 Jul

Understanding Practice Metrics: What to count & why 5 Aug

Strategies for Work/Life Balance: NOW, not Tomorrow! 12 Aug

Business Risk Management: 
Protecting Assets, Liabilities & Reputation 19 Aug

From Practice Manager to Business Manager: 
Time to Get Serious 26 Aug

Loan Selection & Debt Management Strategies: 
To Accelerate Wealth Creation 2 Sep

Personal Risk Management: A lifestyle needs analysis workshop 9 Sep

Practice Setup & Management Strategies: Building an Action Plan 16 Sep

Property, Property, Property: Making Sense of the Love Affair 
via a Diagnostic Approach to Business & Investment Needs

23 Sep

How to (& why you should) Engage & Motivate your People 30 Sep
From Solo to Group Practice to Multi-locations: 
Strategies for Practice Growth, Value & Quality of Life 7 Oct

Practice Design, Construction & Fit-Out: On Time, On Budget 14 Oct

Philanthropy: Making a difference through a structured giving strategy 21 Oct

Lease Negotiation: Tips for Success 28 Oct

Retirement on Your Terms: 
Slowing Down, Staying Relevant & Enjoying Life 4 Nov

Negotiating Aged Care: 
Optimising quality of life for our elderly loved ones 11 Nov

Reputational Marketing: Cultivating Your Brand 18 Nov

Understanding AHPRA Guidelines & Managing Promotional Risk 25 Nov

Contracts & Agreements: 
A Framework for how you Work Together and how you Separate 2 Dec

Frequent Flyer Point Management: 
...for Travel Upgrades and Family Fun 9 Dec

Wednesdays at 12:30pm AEDT
45 minute duration including Q&A

Registration for webinars is exclusively available for 
members of the Lifestyle for Doctors Facebook 
Community Page – join the community 
Contact Slavka.borovina@theprivatepractice.com.au for any enquiries

“Just scratching the 
surface of now knowing 
what I don’t know” 
Obstetrician & Gynaecologist 2018

https://www.facebook.com/groups/661028211087853/?epa=SEARCH_BOX


Masterclasses
The masterclass series is a 
face-to-face learning experience 
that will take you on a ‘deep dive’ 
into themes of great interest and 
relevance.

Each half, or one-day Masterclass 
is designed to efficiently convey 
what you ‘don’t know’, and what 
you ‘don’t know you don’t know’, 
and in the process create an action 
plan for further investigation and 
implementation of strategy.

Intensive

“I have attended 8 
conferences in this year – 
2 overseas. This is the 
best one!”  
Respiratory Physician 2019

Medical Business Plan Construction: 
Identifying What to Plan for & the 
Structures Required for Success

SYDNEY
QT Hotel

Sat 
14 Mar

8.30am–
1.00pm

Health Employer Policies & 
Compliance: For Better People 
Engagement & Risk Management

SYDNEY
QT Hotel

Sat 
14 Mar

1.30pm–
6.00pm

Social Media & Reputational 
Marketing: Cultivating your Brand

SYDNEY
QT Hotel

Sun 
15 Mar

8.30am–
1:30pm

Intellectual Property, Patent Law 
& Product Development: From Idea 
to Protection to Commercialisation

MELBOURNE 
Pullman on the Park

Sat 
28 Mar

8.30am–
1.00pm

Medicare & Billing: Staying 
Compliant whilst Optimising Results

MELBOURNE 
Pullman on the Park

Sat 
28 Mar

1.30pm–
6.00pm

Retirement on Your Terms: 
Slowing Down, Staying Relevant 
& Enjoying Life

MELBOURNE 
Pullman on the Park

Sun 
29 Mar

8.30am–
3.30pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

SYDNEY
QT Hotel

Sat 
4 Apr

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

SYDNEY
QT Hotel

Sat 
4 Apr

2:00pm–
6.00pm

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

SYDNEY
QT Hotel

Sun 
5 Apr

8.30am–
4:00pm

Social Media & Reputational 
Marketing: Cultivating your Brand

BRISBANE 
Stamford Plaza

Sun 
5 Apr

8.30am–
1:30pm

Negotiating Aged Care: Optimising 
quality of life for our elderly loved ones

SYDNEY
QT Hotel

Sun 
3 May

8.30am–
1.00pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

PERTH 
The Westin

Sat 
20 Jun

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

PERTH 
The Westin

Sat  
20 Jun

2:00pm–
6.00pm

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

PERTH 
The Westin

Sun 
21 Jun

8.30am–
4:00pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

BRISBANE 
Stamford Plaza

Sat 
4 Jul

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

BRISBANE 
Stamford Plaza

Sat  
4 Jul

2:00pm–
6.00pm

Registration Fee $330 (incl GST)

Contact 
slavka.borovina@theprivatepractice.com.au 

for registration and other event details

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

BRISBANE 
Stamford Plaza

Sun  
5 Jul

8.30am–
4:00pm

Leadership & Team Building 
for Optimal Practice Performance

SYDNEY
QT Hotel

Sat  
25 Jul

8.30am–
1.00pm

Asset Protection, Family Law 
& Estate Planning: Identifying & 
Addressing the Risks

SYDNEY
QT Hotel

Sat  
25 Jul

1.30pm–
6.00pm

Property, Property, Property: 
Diagnostic Approach to Business & 
Investment Purchasing

SYDNEY
QT Hotel

Sun 
26 Jul

8.30am–
3.30pm

Medical Business Plan Construction: 
Identifying What to Plan for & the 
Structures Required for Success

MELBOURNE 
Pullman on the Park

Sat  
15 Aug

8.30am–
1.00pm

Asset Protection, Family Law 
& Estate Planning: Identifying & 
Addressing the Risks

MELBOURNE 
Pullman on the Park

Sat  
15 Aug

1.30pm–
6.00pm

Social Media & Reputational 
Marketing: Cultivating your Brand

MELBOURNE 
Pullman on the Park

Sun  
16 Aug

8.30am–
1.00pm

Solo to Group 
to Multi Site

MELBOURNE 
Pullman on the Park

Sun  
16 Aug

1.30pm–
4.00pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

MELBOURNE 
Intercontinental

Sat  
29 Aug

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

MELBOURNE 
Intercontinental

Sat  
29 Aug

2:00pm–
6.00pm

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

MELBOURNE 
Intercontinental

Sun  
30 Aug

8.30am–
4:00pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

ADELAIDE 
Hilton Adelaide

Sat  
24 Oct

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

ADELAIDE 
Hilton Adelaide

Sat  
24 Oct

2:00pm–
6.00pm

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

ADELAIDE 
Hilton Adelaide

Sun  
25 Oct

8.30am–
4:00pm

Practice Growth Strategies, 
Practice Software, Data Science 
& Business Intelligence

SYDNEY
QT Hotel

Sat  
29 Nov

8.30am–
1.30pm

Medical Marketing & Community 
Engagement: Becoming the Subject 
Matter Expert

SYDNEY
QT Hotel

Sat  
29 Nov

2:00pm–
6.00pm

Achieving Financial Freedom: 
Investment & Protection – Strategies, 
Arrangements & Relationships

SYDNEY
QT Hotel

Sun  
30 Nov

8.30am–
4:00pm

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry


“Best ‘setting up in practice’ program I have been to thus far 
(I have been to 3 others). Fantastic course, well balanced, 
great ‘non-sell’ approach by industry.”
Orthopaedic Surgeon 2019 

•	 Practice Set-up 
Develop a checklist and action plan for 
assessing your options with respect to 
buying into or setting up your own practice, 
and successfully managing the process 
to fruition, inclusive of site selection, lease 
and purchase negotiations.

•	 Practice Management 
A good practice manager is invaluable 
during and after a practice setup, but what 
key skills should you consider?

•	 Medical Practice Business Planning 
Understand the theory and tools required 
for providing structure and systems for 
project and people management.

•	 Practice Growth Strategies 
Practice software, data science and 
business intelligence.

•	 Tax, Accounting and Business Structures 
Choosing appropriate financial, business 
and tax structures is critical. Our presented 
case studies help you to make informed 
decisions.

•	 Medico-legal Risk management 
Identify and quantify the risks in practice, 
develop and learn the tools and strategies 
to manage these risks. 

SYDNEY Fri 3–Sun 5 Apr QT Hotel, 49 Market St, Sydney

PERTH Fri 19–Sun 21 Jun The Westin Perth, 480 Hay St, Perth

BRISBANE Fri 3–Sun 5 Jul Stamford Plaza Brisbane, 39 Edward St, Brisbane

MELBOURNE Fri 28–Sun 30 Aug Intercontinental Melbourne, 495 Collins St, Melbourne

ADELAIDE Fri 23–Sun 25 Oct Hilton Adelaide, 233 Victoria Square, Adelaide

SYDNEY Fri 27–Sun 29 Nov QT Hotel, 49 Market St, Sydney

Registration Fee 
$1,650 (incl GST)

Education partner discounts may apply – contact 
slavka.borovina@theprivatepractice.com.au 

for registration details

The Transition to Practice course has 
been developed for advanced trainees, 
recent Fellows and consultants 
seeking a smooth and efficient 
transition to private practice.

This course aims to prepare you for the 
challenges involved with establishing 
and managing a successful medical 
business and to expose you to the 
strategies and habits required to 
achieve lifestyle success.

‘Comprehensives’ Transition to Practice
•	 Personal Risk Management 

Discover why and how to design and 
implement your own personal and family 
long-term ‘safety net’ for protection against 
unforeseen events.

•	 Banking and Finance 
Do you know what practice, investment and 
personal finance products and strategies 
are available to you? This session will 
explore tailored solutions designed for the 
unique needs of healthcare professionals.

•	 Medical Practice Information 
Technology 
Advance and maximise your practice and 
personal efficiency through smart adoption 
of technology and strategy.

•	 Wealth Creation and Lifestyle Planning 
Making it and keeping it. Develop a sound 
comprehension of money ‘do’s’ and ‘dont’s’, 
smart debt management, understanding 
investments, understanding legislation and 
choosing the right team to work with.

•	 Asset Protection and Estate Planning 
Learn the legal instruments and strategies 
that will help you protect personal assets 
from claim and minimise tax effects for 
beneficiaries.

•	 Medical Practice Marketing 
Explore essential marketing strategies 
including branding, generating referrals, 
websites, internet and social media 
plus more. 

•	 Practice Design and Construction 
Understand the principles of practice 
design and construction and their impact 
on patient satisfaction. 

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry


“This course was very thought provoking in many 
ways. It identified strategies that we will need to 
implement in a range of areas in the next few years.”
Anaesthetist 2018

•	 Growth Strategies 
Practice software, data science and 
business intelligence

•	 Systems, Policies and Procedures 
The ‘what and how’ to get organised 

•	 Group and Multi-Practice Models 
Business structure, accounting for revenue, 
expenses allocation, site selection, lease 
and purchase negotiations and more

•	 Contracted Doctors 
Attracting, retaining and creating a 
‘path to equity’

•	 Leadership and Team Building 
For optimal practice performance

Practice & Personal Growth Strategies
Transform your practice from good 
to great. Re-imagine what your 
practice could look like, how it should 
operate for optimal interaction and 
engagement with patients, referrers, 
professional, and administrative staff.

Learn why growth is crucial for survival 
and the strategies required to achieve 
business and lifestyle success.

‘Comprehensives’

•	 Advanced Marketing Strategy  
Become the subject matter expert

•	 Advanced Wealth and Lifestyle 
Planning  
For financial freedom

•	 Practice Design and Construction  
On time on budget

•	 Risk Management Measures  
your business and personal safety nets

•	 Practice Succession Planning 
Create, protect, improve and realise 
practice value

SYDNEY Sat 4–Sun 5 Apr QT Hotel, 49 Market St, Sydney

PERTH Sat 20–Sun 21 Jun The Westin Perth, 480 Hay St, Perth

BRISBANE Sat 4–Sun 5 Jul Stamford Plaza Brisbane, 39 Edward St, Brisbane

MELBOURNE Sat 29–Sun 30 Aug Intercontinental Melbourne, 495 Collins St, Melbourne

ADELAIDE Sat 24–Sun 25 Oct Hilton Adelaide, 233 Victoria Square, Adelaide

SYDNEY Sat 28–Sun 29 Nov QT Hotel, 49 Market St, Sydney

Registration Fee 
$990 (incl GST)

Education partner discounts may apply – contact 
slavka.borovina@theprivatepractice.com.au 

for registration details

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry


Mount Lofty House 
1 Mawson Drive, 

Crafers, 
South Australia

Fri Evening 
4 Sept– 

Sun Afternoon 
6 Sept

Registration Fee $1,450 (incl GST)

Friday evening welcome dinner 
and introductory address

Does not include accommodation

HURRY – NUMBERS ARE LIMITED

Contact 
slavka.borovina@theprivatepractice.com.au 

for registration details

•	 The Secret Wheels of Happiness 
& Success

	 A discussion of the results of a recent 
extensive survey of Australian doctor’s 
participation in a range of activities 
found to be pre-conditions for improving 
chances of a happy and successful life.

•	 Creating value
	 Identifying the action required to position 

your practice as an entity in its own 
right with longevity beyond the current 
principals participation.

•	 Protecting value
	 Ensuring that business and personal 

risks, which may affect practice value, 
are identified and that adequate risk 
management measures are implemented.

•	 Improving value
	 Identifying operational efficiencies as well 

as growth strategies to significantly boost 
the value of your practice.

•	 Realising value
	 Engaging with the ‘practice-buying’ 

market, identifying successors and the 
right consultants and strategies to help 
maximise the proceeds of sale.

•	 Life after work…on your terms
	 This session will explain the principle of 

the ‘happiness equation’ and explore 
several models for your new phase of life.

 
“My expectations were definitely exceeded. 
Loved every minute of it.”
General Practitioner 2019

Practice Succession Annual Retreat
A learning and lifestyle event in the 
heart of Adelaide Hills wine country, 
designed as a family and/or whole-
practice bonding and motivational 
retreat. 

This event gives you the opportunity 
to step away from your practice to 
evaluate your next steps to realise the 
saleable value of your business.

The retreat includes opulent, fine 
dining lunch and dinner gatherings 
as well as an exclusive wine tasting 
afternoon.

Create, communicate and realise 
the saleable value of your practice

A practice that presents a compelling 
opportunity for a buyer is one that maximises 
the value embedded in the practice and 
minimises the type of value that is difficult 
to transfer i.e. the personal goodwill from 
the particular qualities and experience of an 
individual doctor.
This interactive two day workshop will guide 
you through the four key principles of the 
practice valuation formula and help you 
develop a succession plan tailored for 
your business.

‘Comprehensives’

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry


Study TourEscape...
The First Leg (Optional) – Singapore  
Sunday 27 Sept – Tuesday 29 Sept

A stop-over on the way to the main attraction, 
two nights and two days in the tropical oasis 
of Capella on Sentosa Island Singapore. 
Begin to thaw out and unwind whilst enjoying 
remarkable 5 Star luxury in this very special 
resort characterised by its evocative marriage 
of Colonial and modern architecture, its 
secluded, leafy beach front setting, the 
critically acclaimed finest of Oriental dining 
and the impeccable service and hospitality. 

The Second Leg – New Delhi 
Tuesday 29 Sept – Thursday 1 Oct

The ‘Tour’ officially starts with two nights at 
the grandest of venues, steeped in history 
and geopolitical significance, The Imperial 
Hotel, New Delhi.  
The Imperial’s unique blend of Victorian, 
old Colonial and Art Deco styles provided 
the space for the Indo-British ‘rubbing of 
shoulders’, during the last chapters of India’s 
saga on independence, between Pandit 
Nehru, Mahatma Gandhi, Muhammad Ali 
Jinnah and Lord Mountbatten to discuss the 
partition of India and creation of Pakistan.
Step back in time to a bygone era of drawing 
rooms, polished silverware, butler service, 
high tea of cucumber sandwiches and gins 
and tonic by the pool. The setting is old-
world luxury and ideally suited to launching 
the Tour’s educational theme: Business & 
Financial Models for Quality of Life.

...the ‘everyday’ and immerse 
yourself in a learning, travel and 
life experience like no other; 
The Private Practice 
Study Tour: 
Singapore, New Delhi 
& Jaisalmer India.
In September 2020 join a select group 
of colleagues to travel to some of the 
most exotic locations on the planet, to 
venues chosen as platforms to deliver 
highly curated experiences coupled with 
powerful learning and thought leadership 
that might just change your life.

The Third Leg – Jaisalmer 
Thursday 1 Oct – Monday 5 Oct

Known as The Golden City, Jaisalmer 
emerges from the edge of the Thar desert in 
northern Rajasthan, a glimmering milestone 
on the historic, romance-inspiring silk route. 
This city in the desert will enthral you with its 
palaces, temples, ancient mansions of long 
ago wealthy traders, buzzing bazaars and, 
of course, its current inhabitants.
Our home for 4 days and 4 nights will be 
the glorious Suryagarh. A hotel meticulously 
constructed, with no detail spared, to look 
and feel like the stylish fortress residence 
of a Maharajah. At Suryagarh each day will 
be balanced between learning, sumptuous 
meals, rest and rejuvenation, and exhilarating 
expeditions. 

SURYAGARH EXPERIENCES

Jaisalmer Fort Tour 
We shall roam through the zigzagging alleys 
and explore every nook and cranny of the 
fort. We will experience the serenity of the 
intricately built Laxminath and Jain Temples 
as we make our way to the top of the hill 
to gaze upon the mesmerising view of the 
surrounding locale. 
Dinner in the Dunes 
“In this most magical of all settings, we 
present you with a true representation of 
a nomadic hunt menu. The evening is set 
against the backdrop of an enchanting folk 
singer. The food prepared on site is glorious; 

 Travel destinations don’t get much more exotic than this!

a night like this is an experience that 
is unmatched.”
Breakfast with Peacocks 
“Drive with us deep into the desert at the 
hour before dawn and in the dark twinkling 
predawn, partake of a nourishing breakfast 
of traditional Indian delicacies of parathas, 
kachoris and samosas showcasing the 
culinary art of the Halwaii.”

Departure 
Monday 5 Oct – Tuesday 6 Oct 
The Imperial Hotel, New Delhi 
More workshopping, dining, relaxing 
and sightseeing.
Tuesday 6 Oct depart New Delhi

Wednesday 7 Oct  arrive Australia

OPTION 1 
The Full Tour including 

Singapore Stopover 
$9,500 per person (incl GST)

OPTION 2 
Without Stopover 

$7,500 per person (incl GST)

Fees may vary depending on flight costs

PLACES ARE STRICTLY LIMITED 
Contact 

slavka.borovina@theprivatepractice.com.au 
to express your interest and to 
receive a full meeting agenda 

and related tour options

Study Tour Discussion Themes:

Data Science, Business Intelligence 
and Practice Growth Strategies

The Power of Disruption – an Exploration 
of Emerging Healthcare Models

Your Vision, Leadership, Team Building 
and Attracting Practice Successors

Financial Freedom – Strategies, 
Arrangements & Relationships

‘One-on-One’ Practice & Financial Strategy 
Mentoring and Action Planning

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry


Escape Itinerary: Option 1
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Sunday 27 
September

Monday 28 
September

Tuesday 29 
September

Wednesday 30 
September

Thursday 1 
October

Friday 2 
October

Saturday 3 
October

Sunday 4 
October

Monday 5 
October

Tuesday 6 
October

Wednesday 7 
October

Depart 
Australia

Conference
9am–11.30am

Conference
9am–10.30am

Conference
9am–11.30am

08:30 
Airport 

Transfer

10:30 SG122 
to Jaisalmer

Conference
9am–11.30am

Fort Ruins 
& Breakfast 

Peacock 
Tour

Conference
9am–11.30am

10:00 
Airport 

Transfer

Conference
9am–11.30am

Transit

Arrive 
Singapore 

Hotel 
Transfer

Lunch at 
Fennel 

followed by 
Flower 

Dome Tour 
12.30pm–3pm

14:00 
Airport 

Transfer

16:50 
SQ406 to 
New Delhi

Lunch at 
Imperial 

New & 
Old Delhi 
Excursion

12:20 
Arrive 

Jaisalmer

Hotel 
Transfer

The Fort 
Exploration

Lunch 
Offsite

Lunch at 
Suryagarh 

Mentoring 
Sessions

Lunch at 
Suryagarh 

Mentoring 
Sessions

12:50 
SG103 to 
New Delhi

14:25 
SG103 
arrive 

New Delhi

Hotel 
Transfer

Day at 
Leisure

Free 
Evening

Cocktail 
Making 
Class 

Dinner at 
Cassia, 
Capella

20:10 
Arrive 

New Delhi

Hotel 
Transfer

Dinner at 
Imperial 

Dinner at 
Suryagarh 

Mentoring 
Sessions

 Dinner at 
Suryagarh 

Free 
Evening

Dinner on 
the Dunes

Dinner at 
Imperial 

Airport 
Transfer 

Depart 
New Delhi

Arrive 
Australia

Capella, SINGAPORE Imperial, NEW DELHI  Suryagarh, JAISALMER
Imperial 

NEW DELHI

Transit
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Escape Itinerary: Option 2

Tuesday 29 
September

Wednesday 30 
September

Thursday 1 
October

Friday 2 
October

Saturday 3 
October

Sunday 4 
October

Monday 5 
October

Tuesday 6 
October

Wednesday 7 
October

Depart 
Australia

Conference
9am–11.30am

08:30 
Airport 

Transfer

10:30 SG122 
to Jaisalmer

Conference
9am–11.30am

Fort Ruins 
& Breakfast 

Peacock 
Tour

Conference
9am–11.30am

10:00 
Airport 

Transfer

Conference
9am–11.30am

Transit
Connecting 

Flight
via 

Singapore

16:50 
SQ406 to 
New Delhi

Lunch at 
Imperial 

New & 
Old Delhi 
Excursion

12:20 
Arrive 

Jaisalmer

Hotel 
Transfer

The Fort 
Exploration

Lunch 
Offsite

Lunch at 
Suryagarh 

Mentoring 
Sessions

Lunch at 
Suryagarh 

Mentoring 
Sessions

12:50 
SG103 to 
New Delhi

14:25 
SG103 
arrive 

New Delhi

Hotel 
Transfer

Day at 
Leisure

20:10 
Arrive 

New Delhi

Hotel 
Transfer

Dinner at 
Imperial 

Dinner at 
Suryagarh 

Mentoring 
Sessions

 Dinner at 
Suryagarh 

Free 
Evening

Dinner on 
the Dunes

Dinner at 
Imperial 

Airport 
Transfer 

Depart 
New Delhi

Arrive 
Australia

Imperial, NEW DELHI  Suryagarh, JAISALMER

Imperial 

NEW DELHI

Transit



Capella Hotel, Singapore
Premier Room * $670 per night

Capella Hotel, Singapore
Premiere Garden King Room  $875 per night

Capella Hotel, Singapore
1 Bedroom Garden Villa  $1,325 per night

New Delhi Imperial Hotel, India
Imperial Room * $511 per night

Suryagarh Hotel, India
Pavilion Room * $380 per night

New Delhi Imperial Hotel, India
Heritage Room $564 per night

New Delhi Imperial Hotel, India
	 $618 per night

Suryagarh Hotel, India
Fort Room $420 per night

Suryagarh Hotel, India
Luxury Suite $430 per night

Accommodation Options*  (Breakfast included)

* These rooms are included in the fee schedule found on the next page - upgrades are available



OPTION 1 (including stopover) *
Singapore, New Delhi & Jaisalmer:

  $9,500
  $7,600
  $4,300
  $3,400

The Private Practice Study Tour Booking Form

Accommodation Options 
Please advise should you wish a quote with room upgrade 

Capella - Premier Room $670 per night *
- Premiere Garden King Room $875 per night
- 1 Bedroom Garden Villa $1,325 per night

Imperial - Imperial Room $511 per night *
- Heritage Room $564 per night
- Grand Heritage $618 per night

Suryagarh - Pavilion Room $380 per night *
-
-

Fort Room $420 per night
Luxury Suite $430 per night

$7,600
  $6,600

Please confirm number of attending adults:

Please confirm number of attending children:

My credit card details are:       AMEX      Mastercard     VISA

   CCV Card Number  

Name on card Expiry date     Signature

Fintuition Institute Pty Limited (trading as The Private Practice) collects your personal information to register you for the workshop and to contact you if there are changes. 
We collect, use and disclose your personal information in accordance with our Terms and Conditions, which is available on our website or by contacting us.

Adult, incl economy flights 
Adult no flights   
Children under 12 incl flights  
Children under 12 no flights 

OPTION 2 *
New Delhi & Jaisalmer:

Adult, incl economy flights
Adult no flights   
Children, under 12 incl flights  
Children under 12 no flights 

OPTION 1 (including stopover) *
Singapore, New Delhi & Jaisalmer:

  $9,500
  $7,600
  $4,300
  $3,400

The Private Practice Study Tour Booking Form

Accommodation Options 
Please advise should you wish a quote with room upgrade 

Capella - Premier Room $670 per night *
- Premiere Garden King Room $875 per night
- 1 Bedroom Garden Villa $1,325 per night

Imperial - Imperial Room $511 per night *
- Heritage Room $564 per night
- Grand Heritage $618 per night

Suryagarh - Pavilion Room $380 per night *
-
-

Fort Room $420 per night
Luxury Suite $430 per night

$7,600
  $6,600
    $3,$  ,90000
    $3,$3,150

Please confirm number of attending adults:

Please confirm number of attending children:

My credit card details are:       AMEX      Mastercard     VISA

   CCV 

$500 non refundable deposit per person required in order to secure your registration

Card Number  

Name on card Expiry date     Signature

Fintuition Institute Pty Limited (trading as The Private Practice) collects your personal information to register you for the workshop and to contact you if there are changes. 
We collect, use and disclose your personal information in accordance with our Terms and Conditions, which is available on our website or by contacting us.

Adult, incl economy flights 
Adult no flights   
Children under 12 incl flights  
Children under 12 no flights 

OPTION 2 *
New Delhi & Jaisalmer:

Adult, incl economy flights
Adult no flights   
Children, under 12 incl flights  
Children under 12 no flights 

Please tick this box if you would like a quote for business class airfares

* These rates assume accommodation in the Premiere, Imperial & Pavilion rooms.



Information

Title	 Given Names	 Surname	
(Dr/Prof/Associate Prof/Mr/Mrs/Ms/Miss)  

I will be accompanied by my partner	 Partners Name

Medical Specialty/Occupation	

Partners Specialty/Occupation	

Postal Address

Suburb 		  State             Postcode            Country

Email		

Partners Email

Telephone (m) 		  Partners Telephone (m) 

Dietary Requirements – delegate    Vegetarian    Vegan    Other – Please specify

Dietary Requirements – partner      Vegetarian    Vegan    Other – Please specify

Payment Method

I wish to pay by:
 CREDIT CARD

	 My credit card details are:  AMEX      Mastercard      VISA

	 Card Number                         CCV   
	 Name on card	 Expiry date   /      Signature

PLEASE NOTE: Cancellations must be notified in writing to Fintuition Institute. Cancellations received up to two weeks before each 
event will receive a refund of monies paid less a cancellation fee of $220. No refunds will be made after this date.

Please fill out the details below and return the completed form to:
The Private Practice, Level 11, 123 Pitt Street, Sydney NSW Australia 2000
T: 02 9229 9731  F: 02 8256 1450 E: enquiries@theprivatepractice.com.auRegistration Form

	   Yes!	  
	 Please sign me up to the complimentary 	
	 subscription of The Private Practice 
	 (provide email address below)

Fintuition Institute Pty Limited (trading as The Private Practice) collects your personal information to register you for the workshop and to contact you if there are changes. 
We collect, use and disclose your personal information in accordance with our Terms and Conditions, which is available on our website or by contacting us.

theprivatepractice.com.au  

I/We will be attending the 
following courses:

Course date Location Promo code Promo price No. of 
persons Sub-total

$

$

$

  TOTAL COURSE FEES (inc. GST) = $



20
20 Book Now

Further Information
Further details including pre-course reading, 

confirmed presenters, course schedules, 
accommodation arrangements and social 

program will be forwarded upon registration.
In the meantime, should you have any 
queries please contact our Events and 

Logistics Manager:

Slavka Borovina 
The Private Practice 

(02) 9229 9731 or via 
slavka.borovina@theprivatepractice.com.au

theprivatepractice.com.au 

Subscribe to The Private Practice Magazine. Keep up to date on the latest 
Practice, Financial & Lifestyle management ideas for medical professionals – 
theprivatepractice.com.au/magazine-and-insights

Key Features 

•	CPD point entitlement
•	 Intensive lecture and workshop style 

presentations by leading professionals 
in business and financial disciplines 
specialising in healthcare consultancy

•	Completion of needs analyses and 
action plans

•	Course app and resource centre
•	Networking social functions
•	Morning tea, lunch and afternoon teas

Education Partner Discount

You may qualify for an education 
partner discount via your 
College, Society or Association. 
For further details, please 
call 02 9229 9731 or email 
slavka.borovina@theprivatepractice.com.au

PLEASE NOTE: Cancellations must be notified in writing to Fintuition Institute. 
Cancellations received up to two weeks before each event will receive a refund of 
monies paid less a cancellation fee of $220. No refunds will be made after this date.

mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry
https://theprivatepractice.com.au/
mailto:slavka.borovina%40theprivatepractice.com.au?subject=The%20Private%20Practice%20Event%20Enquiry
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